
SERVICE VALUE PROPOSITION

CUSTOMER NEED THAT IS SOLVED oR WANT THAT IS SATISFIED:

HOW ELSE CAN THE CUSTOMER SATISFY THIS WANT / NEED?

NAME OF PRODUCT:

MINIMUM VIABLE REVENUE PER HOUR:

PRICE:

HRS BUDGET:

EXPERIENCE HIGHLIGHTS:

POINTS OF DIFFERENCE:

PHYSICAL / TANGIBLE FEATURES:

BeNEFITS / EXPECTED RESULTS:

© Copyright 2016 j.nichole smith  |  www.workingwithdog.com  |  @workingwithdog


